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Pain
If you want your copy to
evoke a response, you
need to understand the
problem of your audience.
Nothing grabs the attention
of a user more than laying
out the pain points that a
person is going through.

ExampleExampleExample



Talks about a Pain-Point
"Do these cause a sensation in your teeth?"

Swipe@RIGHTLYDIGITAL
RIGHTLYDIGITAL.COM



A
Swipe@RIGHTLYDIGITAL

RIGHTLYDIGITAL.COM

Agitate
Agitate the problem. Make 
 your readers feel the pain
of the problem. Let them
feel like you're with them in
this journey or you have
been there & understand
how they feel

ExampleExampleExample



Agitate the Problem
'Bevan's at a work lunch and he's full. Full of regret. 

A brilliant advertisement for a beer that clearly
addresses the issue we all face when we order
the wrong drink at some point in our lives 
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Solution
Now provide the solution
that you have to offer to
relieve the pain. Explain
how your product or service
will benefit your audience

ExampleExampleExample



Provides a Clear Solutions
Provide a few keywords, and we’ll instantly turn them
into full-length articles and marketing content, using
our world-class AI with a vast knowledge of the world.

Hypotenuse AI states a prolem and clearly provides a
solution to that problem as seen in the example below
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If so, make sure you
share it with others.
This helps me reach
more people like you!

DID YOU FIND 
THIS USEFUL?
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